
 
 

ULTRA HIGH TICKET SALES 
 
I just had one of the most transformational experiences of my life. I originally had a recorded 
phone call with a world-renowned coach who charged $1M for a year of his private coaching.  
  
However, after he saw the video I posted on my Facebook, he told me not to share his 
recordings publicly. So, what I did for you was summarize the key points and how he gets 
clients to pay him $1M for his services.  
  
Let's start with Attraction.  
 
As you know, you can't just walk down the street and find an ultra high-end client. What I mean 
by ultra high end are the clients that pay $100,000 a year or more for coaching. You are 
definitely not going to attract them with cold traffic or any type of advertising. They're way too 
busy to seek out any ole coach. You see, there's only two ways to land these majestic whales, 
and that is Referrals and Relationships.  
 

 
  
So, perhaps you don't have a roster of 100K or more clients, so you probably can't go the 
referral route, but what you can do is start forming relationships by hunting in the oceans where 
these whales reside.  
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It's all about creating Relationships, so what you want to do is make a list of your top 10 dream 
clients and create a hunting plan that will navigate you to their locations and create relationships 
with them. So let's say you want a $100,000 client. Well, typically a person is going to pay 10% 
of their income towards coaching.  
  
Find out where these eight-figure clients hang out.  
  
Are they in particular Facebook groups?  
Is there a way of finding them on LinkedIn?  
Where do they socialize?  
Where do they network?  
 
Your goal is to spend your time, energy and money being around these whales, so create a list 
and game plan and allocate time every week hunting your prey in a very disciplined manner.  
 

 
 
Also, with attracting the right clients, you must look the part. Mr. WhaleHunter was dressed 
immaculately.  A man in his 60s, he certainly took care of himself -- fresh, Italian dollar, custom 
suit.  Beautiful shoes. Thousand-dollar pen, and a similar priced haircut to match.  
  
You have to invest in yourself at the highest degree, not only in education, but also in your 
Physical Appearance.  
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Sales -- when it comes to converting a whale, you're going to have to be one powerful 
Persuader.  
  
When it comes to sales, you have to be at the level of mastery. Because whales are pitched to 
all day long, like a hot woman on an online dating site gets sent penis pictures. So you have to 
be a world-class salesman.  He wrote down the top three books that have changed the game for 
him in terms of sales, and they are the following:  

  
You Can't Teach a Kid to Ride a Bike At a Seminar - David Sandler  

  
Pitch Anything - Oren Claff  

 
The Closer’s Survival Guide by Grant Cardone 

 

 
 

 
  

 

He also has a mindset of incredulous possibilities. And it's not just the sales books that he 
reads, but it's also his level of Confidence that is out of this world.  
  
As soon as I met him, he had a powerful presence about him. And the moment he walked in to 
our meeting, he owned the room. He told me his daily rituals, which consisted of meditation, 
visualization, and staying in conversation with his own high level mentors that push him to 
greatness.  
  
He also told me the importance of Objections. He's had about four years of hardcore selling 
under his belt, and he said what has changed him around was his fierce determination to break 
through any objection that came in his way.  
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I guess that's where most people give up, the first no. But he said the sale starts after the 
objections start. To improve objections, he recommended The Closer’s Survival Guide by 
Grant Cardone, which he said are a bit ballsy.  
  
But when you have the confidence and the value in your programs, you'll have no problem 
utilizing them.  
  
One last tip he recommended was the investment into high level Masterminds, and being 
around fellow eight-figure earners. Because of his powerful coaching and sales skills, he always 
10 times his investments from a Mastermind.  
  

 
 
Not just from the clients that he scoops up, but also from the value that he gets and implements 
in his business. I've now had the honor of creating a strong friendship with Mr. Whalehunter, 
and he's offered to mentor me for absolutely free because we are in the same Mastermind.  
  
He told me that he sees a lot of potential in me, and I'm really honored for that.  
  
But I will be starting a series of interviews. Although he doesn't want his identity revealed, he's 
happy to share his secrets through me.  
  
And I'll be happy to provide you with the utmost value from each and every one of our 
conversations.  
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I'm possibly writing a book with him, kind of like a modern day Think and Grow Rich where I 
interview self-made 8 and 9 figure earners.  
  
I'll be sending out the content as he gives it to me from our personal conversations.  
 
If you want to get on the list to receive the updates on our shared content,  
opt in at WWW.ONLINESUPERCOACH.COM.  
  
So there you have it. Right now, ultra high-ticket clients are within your grasp. I never liked to 
give advice without giving action.  
  
So here is a quick rundown from our conversation, and what he told me to do, and I suggest it 
for you as well.  
 
1. Make a list of your top 5 dream clients who are your heroes that you would love to 
coach.  
2. Find out where they hang out. Are they in specific groups? Stalk them like a lion hunts 
its prey.  
3.  Connect with them in a non douchey way by adding Massive value to them. Spend 1 
day per week connecting with them: Like, comment and share their posts on social 
media, connect with them on their platform blog/podcast, join high-level networking 
groups/masterminds.  
4. Once you create a relationship get them on the phone and transform their fucking life!   
5. USE THIS TEMPLATE:  
 
Email someone who is a big whale, ask for a quick 10 min chat. 
  
When you get them on the phone:  
  
Hey (first name)! 
  
Who do you know who is an entrepreneur with a proven track record of success? Who at this 
moment is facing some challenges with (mindset, fitness, relationships etc.)?  
  
I'm launching an elite private coaching program that is going to bring about transformation at the 
highest level (name the biggest benefits of your program).*  
  
*say it with passion and conviction, this program delivers your superpower at the purest 
form and whoever goes through it will be given your absolute best!  
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Then, pause and give him/her space to think for a moment, or you could describe the situation 
accurately.  
  
If done correctly, their next words will be, “that's me.”  
  
Then pull out your calendar and agree on a date to discuss the details of your flagship coaching 
program.  
  
(Proceed to share the logistics and close them!)  
  
If they say, that's not me, and they recommend someone who is a good fit…  
 
Say this: I want you to know that whoever you refer, they will get the most value from spending 
time with me.  
  
I will block out an hour with her, and please tell him/her that I'm willing to do this as a gift from 
you.  
  
So have him/her contact me to redeem a "gift coaching session".  
  
Have your friend share your amazing abilities with the "whale", and help them set up the "gift 
session" for 1 hour.  
  
Within that gift session give them 100% of your absolute best life changing transformation.  
  
Add immense value during that call so they see your Superpower in full force.  
  
After that discuss the logistics and close.  
  

To learn the step-by-step process on how to close 
Ultra High-Ticket Coaching Clients: 
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