
10X SUPER SALES SCRIPT

Key points
Find the chaos in the mind of your prospect
Block 60 min calls just in case
ALPHA, I'm going to let you ask me questions.

Sales Script Major Points to focus on
1. If we were to meet 6 months from now, what would have to happen for you to be happy
with your results?
2. What results have you achieved in the last 3 Months?
3. Look at where you are now and your ideal body. What is the gap in between, and what do
you need fitness wise in order to achieve it?

*Allow them to talk:
Example- they would say "I need nutrition, I need accountability, I need training." You will
then position our program to fit those specific needs.
Example- In order for me to lose 10 lbs. I need to have a better nutrition plan and more
accountability.”
Great, our weight loss plan gives you a fat burning nutrition plan along with daily
accountability to keep you on your goals.

Sell to their pains: People Don’t buy Losing Weight!! Sell the REASON they want to see results
(not the product) *offer a major incentive for buying NOW.

- Find out deep rooted pain (with a lot of care and concern genuinely): How does it make
them feel?
- Why do you want to change your body? What was the WHY? The moment you decided you
can't continue like this?
-How much longer do you want to stay the way you are?

(If they say, Oh I know how to do it myself, I can do...) Respond with:
-Why haven't you done it yet? (Just be blunt and to the point with them but nicely and
considerately). No, you're not going to do it because you would have done it already.

FULL Call Script



First 4 seconds - Establish that you are
1. Enthusiastic as hell
2. Sharp as a tack
3. An authority figure that can help them achieve their goals

Outline of the call... Most important is to get them to talk about their fears and desires as
much as possible, then position our program as the solution.

“The longer you get them to talk about what problems they’re having, the more they’re going
to recognize that they need your services to solve their problem.”

Take the prospect through these three phases:
1. Pain – We’re going to find out the REAL reason they’re calling and log it. What is the
motivating pain making them call for help? We’re going to dig deep here.
2. Decision – We are going to see if they’d like to start with all of their ducks in a row (finances,
approval from any decision-makers like husbands, willing to work out with a super awesome
online trainer and so forth)
3. Close- At this point we are also going to get a ‘commitment/credit card number’ to hold
the trial.

(KEEP CALLING UNTIL YOU GET THEM ON THE PHONE, DO NOT LEAVE A VOICEMAIL)
__________________________________________________________

1. HOOK
“Hi, is that (Jane)!!” “Yes”, (pump up the energy) “Is that Jane!” “YES!”
“Excellent! Jane, you are EXACTLY the woman I am looking for!” (Super High Energy)

The power of YES here as well as the repetition of the individual’s name creates a
complimentary and positive first impression.
People LOVE hearing their own name, so be sure to indulge them with this flattery as often as
possible.

Verbal Contract
“Jane, I’m going to give you the opportunity to ask me questions, answer my questions and
see if what I have is a good fit for you? During our discussion, If YOU see that my
transformation program makes sense, we can move forward, OKAY?”



2. INTEREST (DISCOVERY)
At this point in the script you should include a conversation based around discovery. Your
interest is 100% in the client so give them your full attention. Use affirmative words, actively
listen and repeat what they have said to you so that they know you are giving them all of your
interest.

Discovery Introduction Example
“Today’s call is discovering what your fitness goals are, what was it that made you decide to
reach out to ME?”

Listen closely and take notes of their key words throughout the call.
Mirror their voice and tonality.

3. PAIN (5 WHYS)
(ASK QUESTIONS LIKE A CONCERNED WORLD CLASS DOCTOR)

Please let me know what exactly you're struggling with?

Most people say weight loss or muscle tone, but we need to ask WHY until we get to their
CORE pain: “I want to lose weight.”

1. Why do you want to lose weight?
“I want to feel healthier.”

2. Why is your health so important?
“I noticed that my heart races when I walk up the stairs.”

3. I’m sorry to hear about that, why does that bother you?
“If I don’t improve my health, I will die young and my children will be motherless.”

(Show compassion and concern and build trust that our transformation program will help
them with their struggles)

What have you tried in the past? What worked? What didn’t work? What did you like/hate
about it? (Gather information. of desires/fears)

D (Details) “Interesting, can you tell me more about that?”



I (Interval) “How long has this problem been going on for you?”
C (Cost) “How much has this cost you? I mean personally?”
T (Try & Fix) “What steps have you taken to try to fix this problem?”
A (in-Action) “Do you mind if I ask you what happens if you don’t fix this?”
T (Talk less) Try and keep them talking 80% of the time and you 20% of the

time. Ask short questions like, “May I ask, why?”
E (Emotions “What kind of aggravation has this caused you?”

*Imagine their pain is a golden nugget, you have to dig deep to find it. Once you do, pull it out
as much as possible.

Just curious why did you wait so long to take ACTION?
*How was your life in the last 3 months and where do you want to be?
*How much weight have you lost specifically over the past 3 months?
(Listen to excuses)

Let me ask you a question.

If we were to meet 6 months from now, what would have to happen for
you to be happy with your results?
(People LOVE this question! Let them share EVERYTHING their heart desires!)
What is the gap from where you are now and where your ideal is? Since you know yourself
better than ANYONE ELSE, what do you think is missing for you to accomplish this?
(Let them discuss what they need to do then position our product to do those EXACT things!)

Ok cool well our transformation program will help you (lose 20 lbs)…. (Whatever they say,
show how we have the solution for it)

Do you want to be at your ideal as soon as possible?
“YES”

Do you want your clothes to fit better?
“YES”

Do you want a program that exactly fits your NEEDS?
“YES”



If you knew a way, where you could lose the weight you wanted to lose, where you could
feel comfortable in the clothes you were saying you wanted to fit into, where you felt
amazing and confident and had the longevity you say you want to have…
(Repeat the points they opened up to you with, in their words and their tone)

What would that mean to you?

Would that change your life?

Are you interested in learning more about what I have to offer that can help you (NAME ALL
THE RESULTS AND PAINS they shared with you)

YES!

I have a program that fits your EXACT NEEDS. (Transition into close)
__________________________________________________________
CLOSE (Here is an example of what I use, tailor it to your own program)

KEEP IN MIND THAT IF YOU HAVE NOT TRIGGERED ENOUGH PAIN, THE CLOSE WILL BE USELESS

PROBE FOR MORE PAIN IF NECESSARY THEN BRING THEM BACK TO THE CLOSE

(PEOPLE ONLY CHANGE WHEN YOU MAKE THEM REALIZE THE COST OF STAYING WHERE THEY
ARE

So our program offers you the ability to transform your life, which you cannot place a value
on really.

The transformation program works in this way. I send you a questionnaire to find out as much
information about you as possible, the food you like, what areas you struggle with, if you have
any allergies and any type of specific lifestyle habits you have, so that the program can
match your daily needs.

Second, you get a fat burning meal plan that will help you lose (goal weight ex. 60 lbs.) as we
discussed!

You will get a shopping guide, daily recipes and meals delivered to you.



You get them at the beginning of the week and you get different ones sent to you every day
that will help you burn fat and tone up your muscles.

You don't just get the meal plan, the shopping guide, and the recipes, you're also held
accountable because I want to keep track of EVERYTHING YOU EAT!

What you do is you take photos of your food and you send it to ME.

By taking photos of your food, you're not only following the plan more closely, but also, you're
held a lot more accountable because for every meal, you have someone looking over your
shoulder.

So that is the difference between our program and other programs, where you're just given a
diet plan or work out plan and you're forced to follow it on your own.

This way, every step of your journey is held accountable, because the workouts are done in a
similar manner. you have access to a membership website that is specifically made for you,
you're able to download different workouts, nutrition plans, and videos that are specifically
made for your needs because you want to lose 10 lbs. per month, and also you check in when
you work out through the software.

Basically, everytime you work out or do cardio, you check in to let me know.

The whole goal of the program is to keep you accountable on a daily basis. And you see it's a
daily coaching program, because at the end of the day, you're going to check in with me and
you're going to let ME know how your day went.

If it went well, or if it didn't go so well.

(LET THEM TALK IN BETWEEN WHEN YOU ARE DESCRIBING THE PROGRAM. GIVE THEM ROOM TO
ANSWER AND LISTEN. TIE THE FEATURES OF THE PROGRAM TO THE SPECIFIC BENEFITS THEY ARE
GETTING. PEOPLE PAY HIGHER FOR RESULTS THAT WILL GET THEM OUT OF PAIN. THEY CARE LESS
ABOUT THE FEATURES OR YOUR CERTIFICATIONS.)

Then every week, you weigh in. And the goal is to lose two to three pounds per week.



In this way, every aspect of your health and fitness journey will be monitored closely.

Along with the weekly weigh in you will send me a progress picture so we can keep track of
the changes in your body.

So you see, this is a 6 month Transformation program that consists of Daily 1-on-1 coaching, a
full Membership website, the daily challenges, all of the numerous nutrition plans, workouts,
and resources which you have lifetime access to, to keep the weight off.

As you can see, this is a very intimate coaching program and only a few people can go into
the program for maximum quality.

The great thing is that you invest in it once and learn the best nutrition and exercise program
to reach your ideal body and maintain it for the rest of your life. You will no longer have to
waste your time trying other diets or programs that won’t get you to your goals. You will be
guaranteed Success…

BASED ON WHAT I TOLD YOU, WHAT PARTS WOULD YOU FIND HELPFUL?

(LET THEM TALK, AGREE THAT YOUR PROGRAM CAN DO THAT AND THEN BRING BACK THEIR
PAIN)

Now this may be a good fit for you or not (Act as if you are unattached if they buy or not)

I also understand that it is difficult to make a decision at this point.

Normally it is $1500 for the 6 months but there are only 3 spots left.
(Create Urgency)
It is 2 payments of $497 (for the entire program)
When do you want to start?

(FIRST PERSON THAT TALK LOSES AFTER THE (2 PAYMENTS $497 PRICE) IS ANNOUNCED- Don’t
say a word after you drop the PRICE!)

*Make sure your vocal tonality is the same and does not change when you say the price.



*Practice saying the price like its 2 payments of 4 dollars and ninety five cents $4.97. That
way you will not sound different when you drop the cost.

*If they say Money is an issue, ask, “How can you resolve the money issue?)” Sometimes
they will come up with a solution.

*Also look into financing the 2 payments of $497 through a program like PayPal credit.


